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Think ing  ACC  wil l  cover  you  i f  you  can ’ t  work .  (75%

of  disablements  over  6  months  are  i l lness  so  NOT

covered ) .  You  need  a  good  Income  Protect ion

cover .

Bel iev ing  ACC  i s  more  than  just  a  compulsory

insurance .  You  can ’ t  el iminate  i t ,  but  you  may  be

able  to  reduce  the  premiums  great ly  i f  you  are

se l f -employed ,  so  get  adv ice  by  an  expert .

Having  2  x  income  protect ion  pol ic ies  with

DIFFERENT  insurers .   Chances  are  only  1  wil l  pay !

Not  hav ing  Income  Protect ion  or  Mortgage

Repayment  insurance  at  al l .  Your  f inancia l

futurere l ies  on  your  abi l i ty  to  earn .

I s  your  cover  an  Indemnity  or  Agreed  Value?
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People  choose  the  amount  to  insure  the i r  l i ves

based  pr imar i ly  on  cover ing  debt  alone .  Not

replac ing  income

5



By  Assetwise

Not  hav ing  a  Wil l .  Huge  and  cost ly  consequences

for  you  and  your  fami ly .

Choos ing  an  Adviser  because  they  seem  nice ,

were  convenient  or  they  were  Johnny  on  the  spot

i s  just  pla in  crazy .  Get  expert  adv ice  as  you  

 otent ia l ly  have  mil l ions  of  dol lars  at  r i sk  i f

i t  i s  done  wrong .  

Make  sure  you  ask  them  how  many  insurance

companies  they  have  agencies  with?  This  i s

part icu lar ly  cr i t ica l  with  L i fe  Insurance ,  Income

Protect ion ,  Trauma  &Medica l  re lated  products .

Think ing  al l  insurance  pol ic ies  are  not  created

equal .  The  devi l  i s  in  the  deta i l .  Do  you  ever  read

thepol icy?
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Not  apply ing  the  3  Quest ion  formula  to  each

insurance  cover .  I f  there  i s  a  c la imable  event -

( 1 .  Would  i t  be  F inancia l ly  devastat ing?  

2 .  I s  i t  l ike ly  to  happen?  3 .  I s  there  a  way  to  so lve

i t  without  much  cash? ) .  Apply  th is  formula  and

make  smart  decis ions  about  your  insurances .
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Not  rea l i s ing  that  mostF inancia l  Advisers  only

have  agencies  with  1 -3  insurance  companies .  This

means  they  can ’ t  of fer  rea l  choices  and  wil l  only

ever  recommend  one  of  the i r  l imited  number  of

Prov iders .  That  means  you  may  be  recommended

a  vast ly  in fer ior  product  as   adv iser  can ’ t

p lace  i t  anywhere  else .

Bel iev ing  that  banks  are  Awesome !

Err…  NO .  Never  buy  insurance  f rom  the  bank !  They

don ’ t  know  insurance  &  the i r  pol icy  wordings  are

normal ly  cut  down  vers ions  of  what ’s  ava i lable

through  a  proper  insurance  company .    E .g .Some

banks  have  t rauma  cover .  But  i t  only  covers  about

12 - 17  cr i t ica l  i l lness  condit ions .  And  each

condit ion  i s  harder  to  get  a  c la im  on  as  the

def in i t ions  are  harsh .  I t ’s  no  cheaper  than  proper

cover  and  rea l  insurers  have  about  50

condit ions  covered .

Having  insurance  with  any  of  these  companies?

CIGNA ,  AIL  (Amer ican  Internat ional  L i fe )  or

Combined  Insurance?  Get  some  independent

Advice  f rom  an  expert !
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Not  gett ing  that  insurance  i s  a  lot  more  ser ious

than  you  rea l i se .  You  t rade  your  premium  for

what  might  me  a  mil l ion -dol lar  payout .  I f  you

tru ly  th ink  you  understand  the  f ine  pr int  and

nuances  of  pol icy  wordings ,  then  wel l  done .  I t

takes  years  for  a  qual i f ied  Adviser  to  fu l ly

understand  what  the  Wordings  mean .

Making  c la ims  direct  with  the  insurer  and  not

ta lk ing  to  your  Adviser .  Don ’ t  le t  your  Adviser  fob

you  of f  at  c la im  t ime .  Get  adv ice  on  how  to  word

your  c la im .  I t ’s  poss ib le  to  inadvertent ly  say  the

wrong  th ing  to  support  a  c la im ,  only  then  to

discover  that  your  c la im  has  been  decl ined

because  of  what  you  sa id .  

Also ,  i f  you  are  insured  with  the  bank  you  have  no

one  to  advocate  for  you  i f  they  don ’ t  want  to  pay .

Using  a  F inancia l  Advisor  who  only  has  access  to

a  smal l  number  of  insurers
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Think ing  you  are  covered  for  something  when  you

don ’ t  have  cover  at  al l .  E .g .  I  have  income

protect ion .  I t ’s  cal led  disabi l i ty  cover…

However , i t ’sa  lump  sum  payment  and  requi res

Tota l  &  Permanent  Disablement  (never  work  again…

ever )  whi le  the  other  pays  a  monthly  income  i f  you

can ’ t  work ,  even  temporar i ly

Leav ing  insurance  to  s i t  in  the  ‘Too  Hard ”  basket .  I t

can  be  complex ,  and  you  are  busy .  So ,  the  BIGGEST

mistake  people  make  i s  s imply  not  deal ing  with  i t

proper ly  at  al l .    I t ’s  eas ier  to  ignore  the  “Elephant

in  the  Room ”  than  to  invest  some  t ime  to  th ink

about  what  you  need  and  why .

And  i f  that ’s  ever  an  i s sue ,  then  le t  us  do  the

hard  work  for  you  and  just  one  more  th ing…

Don ’ t  procrast inate  on  i t  any  longer .  Get  i t

sor ted  NOW .  The  cost  of  regret  i s  l i fechanging

when  i t  comes  to  insurance .  And  once  you  need

to  c la im  i t s  al ready  too  la te .
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And  there  are  more  i f  you  are  Sel f -mployed

Bel iev ing  ACC  i s  more  than  just  a  compulsory

insurance .  You  can ’ t  el iminate  i t ,  but  you  may  be

able  to  reduce  the  premiums  great ly  i f  you  are

se l f -employed ,  so  get  adv ice  by  an  expert .

19

Think ing  ACC  wil l  cover  you  i f  you  can ’ t  work .  (75%

of  disablements  over  6  months  are  i l lness  so  NOT

covered ) .  You  need  a  good  Income  Protect ion

cover .
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Pay ing  for  the  same  or  s imi lar  insurance  twice !  

e .g .  pay  huge  premiums  to  ACC  and  also  paying  for

Income  Protect ion .  When  set  up  proper ly  the

sav ings  you  make  on  reducing  your  ACC  lev ies  can

pay  for  your  income  protect ion  and  top -up  covers .

Now  you  have  fu l l  cover  for  acc ident  and  i l lness  al l

for  the  same  pr ice  as  your  ACC  used  to  cost .
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I f  you  have  a  bus iness  partner  (Not  Husband /Wife )

you  need  a  buy /se l l  agreement  (Not  just  a

shareholder  agreement ) .  Don ’ t  end  up  with  your

bus iness  partners  wife ’s  lawyer  as  your  new

shareholder !  And  use  insurance  to  pay  your

partner  out  when  th ings  go  wrong .
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Sel f -employed  people  don ’ t  separate  out  the i r

r i sks  into  the  3  areas  (Fami ly ,  company  &

shareholders )  and  subsequent ly  there  are  ser ious

over laps  or  omiss ions .
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Not  hav ing  insurance  on  your  bus iness  partner .  I f

bus iness  worth  1  mil l  and  someone  dies  or  i s

d isabled?  How  are  you  going  to  fund  buying  him

out?  Bank  won ’ t  want  to  help .  Cash  f low  down ,

key  person  gone .  Bus iness  growth  uncerta in  and

you  need  to  f ind  a  mil l ion  bucks !

Or  they  need  to  f ind  i t  to  pay  you !
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I f  you  have  a  bus iness  partner  (Not  Husband /Wife )

you  need  a  buy /se l l  agreement  (Not  just  a

shareholder  agreement ) .  Don ’ t  end  up  with  your

bus iness  partners  wife ’s  lawyer  as  your  new

shareholder !  And  use  insurance  to  pay  your

partner  out  when  th ings  go  wrong .
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Sel f -employed  people  don ’ t  separate  out  the i r

r i sks  into  the  3  areas  (Fami ly ,  company  &

shareholders )  and  subsequent ly  there  are  ser ious

over laps  or  omiss ions .
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Not  hav ing  insurance  on  your  bus iness  partner .  I f

bus iness  worth  1  mil l  and  someone  dies  or  i s

d isabled?  How  are  you  going  to  fund  buying  him

out?  Bank  won ’ t  want  to  help .  Cash  f low  down ,

key  person  gone .  Bus iness  growth  uncerta in  and

you  need  to  f ind  a  mil l ion  bucks !

Or  they  need  to  f ind  i t  to  pay  you !

23



By  Assetwise

Palming  i t  of f  to  your  admin  person  or  to  assume

that  the  cover  put  in  place  years  ago  i s  st i l l  ok .

The  buck  stops  with  you  and  i t ’s  your  bus iness  or

fami ly  on  the  l ine .  (Except  i f  your  partner  i s  the

admin  person .  Then  do  i t  TOGETHER )

26

Lett ing  your  commerc ia l  and  domest ic  insurances

ro l l  over  each  year  without  carefu l ly  rev iewing  the

covers .

Vehic les  devalue .  Why  pay  premiums  for  a  $45 ,000

Ranger  when  i t s  now  $29k  Genera l ly ,  leve ls  of

cover  don ’ t  re f lect  the  amount  of  r i sk  they  carry .

Some  are  paying  for  covers  they  don ’ t  even  need .

With  others  hav ing  doubled  or  t r ip led  in  s ize  but

the i r  covers  are  st i l l  based  on  the i r  old  turnover

and  sta f f ing .
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Not  rea l i s ing  that  mostF inancia l  Advisers  &Brokers

only  have  agencies  with  1 -3  insurance  companies .

This  means  they  can ’ t  of fer  rea l  choices  and  wil l

only  ever  recommend  one  of  the i r  l imited  number

of  Prov iders .  That  means  you  may  be  recommended

a  vast ly  in fer ior  product  as  the  adv iser  can ’ t  place

i t  anywhere  else
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You  are  foo l i sh  i f  you  are  not  us ing  a  good

competent  accountant .
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Choos ing  an  Adviser  because  they  seem  nice ,  were

convenient  or  they  were  Johnny  on  the  spot  i s  just

p la in  crazy .  Get  expert  adv ice  as  you  potent ia l ly

have  mil l ions  of  dol lars  at  r i sk  i f  i t  i s  done  wrong .

Are  they  a  qual i f ied  spec ia l i sed  Bus iness  insurance

Adviser?  Make  sure  you  ask  them  how  many

insurance  companies  they  have  agencies  with?

This  i s  part icu lar ly  cr i t ica l  with  L i fe  Insurance ,

Income  Protect ion ,  Trauma  &  Medica l  re lated

products .
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Leav ing  insurance  to  s i t  in  the  ‘Too  Hard ”  basket .  I t

can  be  complex ,  and  you  are  busy .  So ,  the  BIGGEST

mistake  people  make  i s  s imply  not  deal ing  with  i t

proper ly  at  al l .    I t ’s  eas ier  to  ignore  the  “Elephant

in  the  Room ”  than  to  invest  some  t ime  to  th ink

about  what  you  need  and  why .
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And  i f  that ’s  ever  an  i s sue ,  then  le t  us  do  the

hard  work  for  you  and  just  one  more  th ing…

Don ’ t  procrast inate  on  i t  any  longer .  Get  i t

sor ted  NOW .  The  cost  of  regret  i s  l i fechanging

when  i t  comes  to  insurance .  And  once  you  need

to  c la im  i t s  al ready  too  la te .

TALK TO US
021 299 9741

bill@assetwise.nz


